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Abstract 

 

The main expectation of the present work has been to study, analyze, interpret and 

evaluate the company EURONA WIRELESS TELECOM S.A. from the system of 

analysis of financial statements. The objective was to know the current status of the 

company. To achieve this, all the information provided through the sources that 

attended it: annual accounts, web pages, as well as specific manuals of the subject 

have been collected. With these tools, the necessary mathematical calculations have 

been carried out that have led to the interpretation of the required conclusions. In this 

way, we have been able to achieve the pretension of the writing, and also have been 

established some hypotheses that attended to its possible future state. 
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Introduction 

The choice of the topic analysis of financial statements was preceded by the interest in 

this field of study. The chosen company, EURONA WIRELESS TELECOM S.A., gave 

everything necessary to carry out this work. In addition, this company is known in the 

alternative market (MAB) and has only ten years in the telecommunications sector, 

something that motivated even more if its analysis and wanting to know its possible 

evolution. It should be noted that the economic-financial information about the 

company is readily available, and this fact made it possible to study it in its entirety. 

Unfortunately, not all companies have these characteristics. So there was not only a 

predilection for this society, but it also offered all the necessary properties. 

The Financial Statement Analysis course provides a series of contents that were 

applied directly to the work. Among the aspects developed, the following could be 

highlighted: the ability to solve real cases through a methodology of management and 

business administration; and therefore, the resolution of the problems that may appear 

in their field of work. In this subject were also given the necessary notions to be able to 

develop and interpret financial reports; attention was paid to the correct choice of the 

necessary sources, as well as to the optimal use of the computer applications that 

facilitate the development of this work. Obviously, there are many more competencies 

that were given, but the above mentioned show that they were indeed useful and 

relevant to the work. 

However, personal preference for this type of evaluation should be emphasized, 

especially in those tools that had to do with the interpretation of the financial 

statements, the calculation of the interpretation of ratios and the approach of different 

hypotheses. 

Taking into account the objectives, it should be taken into account that there have been 

two main expectations: on the one hand the knowledge of the situation of the company, 

that is to say, using, studying and analyzing through various mathematical calculations 

all economic-financial information. On the other hand, after its evaluation, establish the 

appropriate conclusions along with possible future trends. 

The present work is made up of four sections: the first corresponds to the methodology, 

it has established a division of three phases - which correspond to the three following 

sections - to know the criteria used in the analysis; the second heading has been 
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centered - by different contrasting information - in the description of the company's 

activities, in order to know more in depth the EURONA WIRELESS TELECOM S.A .; 

the third space has made reference to the economic-financial evolution of the entity, 

that is to say, to the calculation of the different mathematical indicators necessary to 

know the state of the company; and lastly a space dedicated to highlighting the main 

conclusions of the analytical study of the company.  

Finally a short section where all the bibliography and electronic resources used have 

been written, as well as an annex where some of the important documents that have 

contributed to the writing have been presented. 

It should also be stated that, throughout the work, images, graphs, tables, among 

others, have been used to soften and give greater understanding to the information 

presented.   
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1. METHODOLOGY 

1.1. Phase 1: Description of the strategy and activity of the company 

In the development of this first section, the study compiles economic-financial 

information of the company. Such information has been located in both primary and 

secondary sources. As the main analysis tool, the annual accounts of EURONA 

WIRELESS TELECOM S.A., obtained from the official records of the Alternative Stock 

Market (MAB) have been used. It has also made use of the company's website (which 

presents updated information), in addition to numerous internet platforms that have 

helped the writing.  

1.2. Phase 2: Knowledge of the financial economic evolution of the 

company 

The economic and financial indicators were then calculated. These calculation formulas 

have been obtained from the different accounts analysis manuals. For this section, 

both the balance sheet and the profit and loss account of SABI database have been 

used. The data collected has been exported to Excel templates. In this way they have 

been able to calculate the different ratios, besides having been able to create tables 

and graphs that have given a greater understanding of the results.  

1.3. Phase 3: Obtaining the main conclusions 

To conclude, the results obtained in previous phases have been reasoned, in order to 

arrive at the correct conclusions about the company and its corresponding evolution. 

Attempts have been made to make objective comments and assertions, since the 

specific bibliography of the analytical-financial area has been taken as the main basis, 

including personal knowledge.  

1.4. Description of the activity of the company 

According to the information in the annual accounts:  

“The company Eurona Wireless Telecom, SA, was incorporated as a 

limited company under the name of Eurona Wifi Networks, SA, on 

March 18, 2003, before the notary Dona Maria Inmaculada Domper 

Crespo, having been transformed into a joint stock company on 

November 18 of 2008. The Company adopted its current corporate 

name on May 29, 2009”. 
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From the beginning of its activity two social domiciles are collected: the first one, Avda. 

L'Hospitalet, 11, Nave 4 of Cornellà de Llobregat. Whose address corresponds from 

the initial foundation to the end of 2013. And the second, it appears from 2013, that is 

to say, 2014 and 2015, located in the Taulat 27 Street in Barcelona. 

According to the president of the company Jaume Sampera, the company was born 

about 10 years ago, as a rural operator distributing telecommunications services. Its 

main objective was to provide its rural customers with a digital satellite internet 

connection in exchange for a reasonable monetary amount. 

As a second line of business, they propose to improve the operation of ADSL, through 

deployments of 4G technology. This improvement is achieved through 

telecommunications licenses and non-discharge limitations. 

The third line refers to the deployment of free WIFI, which is offered by different 

airports in exchange for advertising, and the WIFI PREMIUM promotion, according to a 

fee. On the other hand, they also provide services in different resort hotels in the 

Caribbean. 

The company EURONA WIRELESS TELECOM, S.A. wants to differentiate itself from 

the other competitors by concentrating on a niche market, or, in other words, markets 

out of stock by large companies. The truth is that the big companies are targeting their 

products in fiber deployments and that causes the over-supply areas to grow. 

The risks that are contemplated, are the common risks presented by any business. It is 

economic liquidity risk, and obsolete technology (where it is rapidly advanced in short 

time periods). 

The company's growth strategy is characterized by two-way growth: organic growth 

(products and technology) and corporate growth. 

In the investigation of studies in the business ranking, having as reference the amount 

of sales, in the year 2015 the company positions itself in the 44th position in the CNAE 

sector: 6190. Other telecommunications activities, rising 9 positions in relation to the 

year 2014. 
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Table 1. The business ranking of the year 2015 

Source: (Einforma, 2017) 

 

 

On the other hand, it is located in position 1,416 in companies of the province of 

Barcelona, improving 637 positions with respect to the previous year. 

 

Table 2.The business ranking of the year 2015 in the province of Barcelona 

Source: (Einforma, 2017) 
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Finally, as data, EURONA WIRELESS TELECOM S.A. obtains the position 7,096 of 

companies of the national ranking, with an evolution of 3,360 positions with respect to 

the year 2014 

 

Table 3. The national business ranking of the year 2015 

Source: (Einforma, 2017) 

Summary: 

 

 

 

 

 

 

Table 4. Summary EURONA WIRELESS TELECOM SA 

Source: (Einforma, 2017) 
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Table 5. Evolution summary of EURONA WIRELESS TELECOM SA 

Source: (Einforma, 2017) 

 

Taking into account the information gathered in the annual accounts of recent years, it 

can be observed that the company has a steady increase in relation to the number of 

employees since 2011. From 2013 this growth is pronounced with a strong positive 

slope until reaching 127 workers in 2015 (combining fixed and temporary type 

contracts). 

 

 

 

 

 

 

 

Figure 1. Evolution employees in EURONA WIRELESS TELECOM SA 

Source: (Einforma, 2017) 
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In 2012, EURONA has strengthened its own funds with the support of its shareholders. 

And it has achieved through the subscription of different new capital increases, 

amounting to € 3,004,949, with an issue premium of € 1,602,129. 

 

 

 

 

 

 

Table 6. Capital increase for 2012 in EURONA WIRELESS TELECOM SA 

Source: (CCAA, 2012) 

 

In 2013, EURONA strengthened its own funds with the support of its shareholders, 

through the subscription of various new capital increases, amounting to € 3,816,044, 

with a share premium of € 3,502,835. 

 

Table 7. Capital increase for 2013 in EURONA WIRELESS TELECOM SA 

Source: (CCAA, 2013) 

 

During the year 2014, the company has made different capital increases: 

 

Table 8. Capital increase for 2014 in EURONA WIRELESS TELECOM SA 

Source: (CCAA, 2014) 
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Meanwhile, in the year 2015 we did not find the following movements in capital 

increases: 

 

 

Table 9. Capital for 2015 in EURONA WIRELESS TELECOM SA 

Source: (CCAA, 2015) 

In summary, as can be seen in the balance sheet as at 31 December 2015, the 

company has a book value of € 29,327,446, with a corresponding issue premium of € 

26,872,576. 
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2. FINANCIAL ECONOMIC DEVELOPMENTS OF THE ENTITY 

2.1. Description of economic structure (assets) 
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Table 10. Evolution of the asset 

Taking into account the figures included in the balance sheet as of December 31, 2015. 

EURONA WIRELESS TELECOM presents 75.9% of non-current assets, which total € 

54,473,345 with respect to total assets. This high percentage is made up of two main 

sections: 

First, within the technical facilities which correspond to 23.2% (price-depreciation). 

These facilities are mainly divided into two types: 

On the one hand, technical installations at the user level, ie home-made installations 

for the reception of the signal by the customers. And, on the other hand, technical 

installations network, referring to the location and assembly of technology for the 

distribution of Wifi signal, 4G connection and WIMAX, mainly in airports and hotels in 

2015. It is interesting to highlight the percentage increase of one approximately 4% 

with respect to the total assets that have suffered technical installations with respect to 

the previous year. 
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Table 11. Property, plant and equipment 2015 

Source: (CCAA, 2015) 

Secondly, we located patents and licenses with 18.6%. This amount is mainly related 

to the acquisition of broadband license in 4G technology at the end of 2014, since it 

seems to be necessary due to the communications sector to which the company 

belongs. In this way, be able to respond to the main activity of providing internet 

connection that is made in the company to its customers. 

 

Table 12. Intangible assets 2015 

Source: (CCAA, 2015) 

The last relevant aspect, which also presents a large percentage of total assets 

(exactly 11.7%), is the granting of loans to group companies. It is valued at € 

8,409,669. This is due to the financing policies in subsidiary companies through long-

term loans, depending on both the needs of the treasury and the business plans. 
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Table 13. Credits to group companies 2015 

Source: (CCAA, 2015) 

The remaining 24.1% is allocated to current assets, totaling € 17,256,507. In this case, 

the treasury would have the highest percentage, 13.8%. And this is possibly for the 

visual improvement of ratios facing the investor and potential clients. On the other 

hand, the 4.7% represented by 3.338.465 € on the total assets, would be debts on the 

part of clients. Denote an increase of 99.96% over the previous year. 

 

 

 

Table 14. Evolution of trade receivables 2014-2015 

Source: (CCAA, 2015) 
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2.2. Description of financial structure (Net and liabilities) 

 

Table 15. Changes in shareholders' equity and liabilities 2012-2015 

Total net equity and liabilities are € 71,729,802. On this basis, net equity accounts for 

the majority with 44.5%, or € 31,890,274. And 40.9% made up of fully subscribed and 

paid-up capital. This share capital of € 29,327,446 with an issue premium of € 

26,872,567 (37.5%) was unchanged from the previous year, but an increase compared 

to 2012 and 2013 due to cash and non-cash capital increases. 

The results of previous years are negatively impacting directly; consequently there are 

losses in 2016 amounting to € 10,422,188. There is an increase of losses of 72.2% 

compared to the year 2014. 

 

Table 16. Subsections of equity 2012-2015 
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With regard to non-current liabilities, in the year 2015 it represents 34.9% of total net 

assets and liabilities, all of which is € 25,027,407. Most are located in long-term debts, 

specifically bonds and other marketable securities with 20.9% and € 15,000,000. These 

securities consist of issuance of private debt with a single maturity of 5 years, with a 

maturity date in 2020 and with a fixed coupon of 6.5%. It has a credit rating B, made by 

the rating agency CREDITREFORM. 

 

Table 17. Subsections of non-current liabilities 2012-2015 

 

 

 

 

Table 18. Subsections of non-current payables 2014-2015 

 

And, finally, 20.6% of total net assets and liabilities belong to current liabilities with € 

14,812,171, increasing by 195.21%. In this balance sheet position, commercial and 

accounts payable creditors stand out with 9.9%, in which it is dispersed mainly in 

suppliers and suppliers of the group. The debt with companies of the group has 

multiplied by two practically. Short-term financial debt represents 8.2%. 
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Table 19. Subsections of current liabilities 2014-2015 

 

2.3. Balance ratios 

2.3.1. Working capital 

In view of the working capital, It is a quantity of liquidity that indicates the solvency 

capacity that exists in the company, that is, if the company has sufficient resources to 

meet the payments in a short period of time. It can also be defined as the part of 

current assets financed with permanent capital.  

Using any of the following formulas, we would arrive at the same result: 

Working Capital = Current Assets - Current Liabilities 

Working Capital = (Net Equity + Non-Current Liabilities) - Non-Current Assets 

 

Figure 2. Working capital evolution 
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Analyzing this concept in EURONA WIRELESS, we can see that in the years 2012, 

2014 and 2015 have obtained positive results with figures of € 1,963,829, € 3,773,174 

and € 2,444,333 respectively. One way of interpreting these figures is that part of the 

current assets is financed with current liabilities, but the rest of the current assets with 

permanent capital. It could be said that with the results of these years the company has 

developed a normal situation of financial balance and good liquidity. 

However, in 2013, there is a negative working capital or financial imbalance with the 

figure of € -2,419,862. This situation of lack of liquidity occurs when the current 

liabilities finance the current assets and part of the fixed assets. Looking at the figures 

for that year, we note that there is an abnormal increase in debts with group entities 

and short-term associates of more than € 4,000,000 over the previous year. It was too 

bulky that the current liabilities exceeded current assets by 13.59%. For the good of the 

company, the managers knew to act in time reversing the situation and get to reduce 

considerably that debt without affecting the structure of the company. With the different 

data evaluated we can say that the working capital has an increasing tendency for the 

next years. 

2.3.2. Liquidity ratio 

Financing decisions determine the financial risk, ie the possibility that the company 

cannot meet its obligations or possibility of insolvency. 

The ability of companies can begin to study the liquidity or short-term solvency index, 

since it shows the company's ability to make payments in a short period of time. 

𝐿𝑖𝑞𝑢𝑖𝑑𝑖𝑡𝑦 𝑅𝑎𝑡𝑖𝑜 =
𝐶𝑢𝑟𝑟𝑒𝑛𝑡 𝐴𝑠𝑠𝑒𝑡𝑠

𝐶𝑢𝑟𝑟𝑒𝑛𝑡 𝐿𝑖𝑎𝑏𝑖𝑙𝑖𝑡𝑖𝑒𝑠
 

The result obtained will inform us of the value of the assets that the company can use 

to deal with its short-term debts. The problem with this indicator is that it measures the 

quantity and not the quality of the information that appears on the balance sheet at a 

given time. 
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Figure 3. Liquidity ratio evolution 

 

 

Figure 4. Current assets and current liabilities evolution 

 

Observing the data obtained, it can be seen that in none of the years studied, values 

above 2-2.5 are obtained. This could be due to an excess of investments in current 

assets, a slow maturing of current assets or the failure to take advantage of short-term 

financing. 

In 2013 a result of less than 1 with a score of 0.76 is obtained, which may mean, 

according to different authors, that there is a risk of non-payment of short-term debts by 

EURONA WIRELESS TELECOM SA. Analyzing only the data obtained in the annual 

accounts, we can indicate that the company solved this problem by capital increase in 
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2014, thus increasing current assets. In the years 2012, 2014 and 2015 the calculated 

value is within the margins cataloged as ideal. 

2.3.3. Debt Ratio 

The ratio of indebtedness in the company is a measure cataloged by Archel, et al. 

(2010) of great importance in the analysis of companies, since it is known that different 

financial institutions set a limit of indebtedness for the provision of their resources to 

companies.  

The expression that is most used for the calculation of indebtedness is the relationship 

between debts and the net worth of the company. 

𝐼𝑛𝑑𝑒𝑏𝑡𝑒𝑑𝑛𝑒𝑠𝑠 𝑅𝑎𝑡𝑖𝑜 =   
𝐿𝑖𝑎𝑏𝑖𝑙𝑖𝑡𝑖𝑒𝑠

𝑁𝑒𝑡 𝐸𝑞𝑢𝑖𝑡𝑦
 

 

Figure 5. Net equity and liabilities evolution 
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Figure 6. Debt ratio evolution 

The data obtained during the last years show a path of ups and downs. Several 

authors show that this value should be close to 100%, that is, equality between net 

worth and liabilities, but still depends on the situation of the company.  

In EURONA WIRELESS TELECOM SA the most worrying years were 2014 and 2015. 

In 2014, for each euro of own resources, the company borrowed 23 cents, which meant 

that the resources of society were not being optimized. In 2015 there was an upward 

trend in the debt ratio for the coming years, where for each euro invested the company 

borrowed 1.25 euros. 

Possibly the company has been able to lose its financial autonomy due to possible 

internal actions, specifically we refer to what is discussed in point 3.2, which may cause 

in the not too distant future the following consequences: that it cannot redo different 

capital increases due to the deterioration of net worth; constant losses in the results of 

the exercises; and not being able to distribute dividends to its shareholders. All of these 

situations will cause stock price prices to fall and, unfortunately, a possible bankruptcy. 

In order to be able to cope with the amount of debts in the liability, it will only be 

possible to use external financing, which will lead to an increase in the difficulty of 

repayment and the results of the ratio will continue to deteriorate. 

2.3.4. Short-term debt ratio 

In order to be able to have a responsible opinion on the financial situation of the 

company, apart from knowing the total indebtedness, we have to know the structure 

that exist in the liabilities demandable in the short and long term to be able to 
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disaggregate the different problems that can present EURONA WIRELESS TELECOM 

S.A.  

Thus, short-term debt can be obtained by dividing the current liabilities between the net 

equity of the company.  

 𝑆ℎ𝑜𝑟𝑡 − 𝑡𝑒𝑟𝑚 𝐷𝑒𝑏𝑡 𝑅𝑎𝑡𝑖𝑜 =
𝐶𝑢𝑟𝑟𝑒𝑛𝑡 𝐿𝑖𝑎𝑏𝑖𝑙𝑖𝑡𝑖𝑒𝑠

 𝑁𝑒𝑡 𝐸𝑞𝑢𝑖𝑡𝑦
 

The calculated index shows the following: 

 

 

 

Table 20. Evolution short-term debt ratio 2012-2015 

 

 

In 2015, for each euro of own resources the company is owed in the short term 46 

cents.  

 

Figure 7. Debt ratio in the short term evolution 
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  Year 2012 Year 2013 Year 2014 Year 2015 

Current Liabilities 3.523.173 10.266.836 5.542.933 14.812.171 

Net Equity 10.643.715 15.349.325 45.584.759 31.890.274 

Ratio 0,33 0,67 0,12 0,46 
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Figure 8. Net equity and current liabilities evolution 

 

The evolution of the previous graphs shows the obtaining of results in zigzag. Although 

the numerical results are quite favorable, we could speculate that in the coming years 

there may be a worsening of the financial position of debt in the short term, mainly due 

to the increase in losses in the result for the year (€ 10,422,182). Continue to increase 

could cause liquidity worsening and problems in repayment. 

2.3.5. Long-Term Debt Ratio 

According to different authors, this ratio is intended to investigate the value of long-term 

debt, so the result obtained will measure the relationship between long-term liabilities 

and net worth. 

𝐿𝑜𝑛𝑔 − 𝑡𝑒𝑟𝑚 𝑑𝑒𝑏𝑡 𝑅𝑎𝑡𝑖𝑜 =
𝐿𝑜𝑛𝑔 − 𝑡𝑒𝑟𝑚 𝐿𝑖𝑎𝑏𝑖𝑙𝑖𝑡𝑖𝑒𝑠

𝑁𝑒𝑡 𝑒𝑞𝑢𝑖𝑡𝑦
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Applying this indicator to the company EURONA WIRELESS TELECOM SA: 

  Year 2012 Year 2013 Year 2014 Year 2015 

Long-term Liabilities 5.638.903 5.920.106 4.881.984 25.027.407 

Net Equity 10.643.715 15.349.325 45.584.759 31.890.274 

Ratio 0,53 0,39 0,11 0,78 

 

Table 21. Long-term debt ratio evolution 2012-2015 

 

 

Figure 9. Long-term debt ratio evolution 

 

In 2014, it is deduced observing the result that non-current liabilities fall to 11% of Net 

Assets. Meanwhile, in 2015, the interpretation of the rate reveals that there is a large 

growth of the long-term debt ratio, reaching a figure of 78%. This negative effect is 

produced by the disproportionate increase in non-current liabilities, increasing the 

deterioration of the ratio from 2015 to 2016 at € 20,145,423. 

The negative evolution of the indicator reflects a worsening of the company's financial 

structure. 

2.3.6. Tax rate 

Due to the characteristics of EURONA WIRELESS TELECOM SA, the following 

information has to be collected: 
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General rate: 25%, effective as of January 1, 2016. In 2014, however, the general 

corporate tax rate was 30%, but with the entry into force of the tax reform, it was 

reduced in two tranches in 2015 to 28% and from 2016 generally up to 25%. 

Following the above observations, a mean tax rate has been calculated by avoiding 

that of 2016, since the study is comprised from 2012 to 2015. This average rate 

obtained with a value of 28.75% will help us to calculate of the different ratios in order 

to formulate conclusions about the company's situation. 

𝐴𝑣𝑒𝑟𝑎𝑔𝑒 𝑇𝑎𝑥 𝑅𝑎𝑡𝑖𝑜 =
∑ 𝑇𝐴𝑋

𝑛
 

2.3.7. Average storage period 

To develop the following points it is explained that according to Archel, et al. (2010) 

rotation is the number of times the balance of assets is renewed over a fiscal year 

taking into account the evolution of the flows of previous years. 

Activities and related balances in the operating cycle of EURONA WIRELESS: 

Activity Average balance Turnover 

Consumption of merchandise Stock of commodity Of commodity 

Sales Customers From customers 

Purchases Suppliers From providers 

 

Table 22. Activities and related balances in the operating cycle, stock turnover 

 

The numerator of the rotation calculations includes economic flow figures (profit and 

loss account) while the denominator consists of items of current assets (data taken 

from the balance sheet). 

𝐶𝑜𝑚𝑚𝑜𝑑𝑖𝑡𝑦 𝑇𝑢𝑟𝑛𝑜𝑣𝑒𝑟 =
𝑃𝑟𝑜𝑐𝑢𝑟𝑒𝑚𝑒𝑛𝑡 𝑜𝑓 𝐶𝑜𝑚𝑚𝑜𝑑𝑖𝑡𝑦

𝐴𝑣𝑒𝑟𝑎𝑔𝑒 𝐵𝑎𝑙𝑎𝑛𝑐𝑒 𝑜𝑓 𝐶𝑜𝑚𝑚𝑜𝑑𝑖𝑡𝑦
 

In the case of turnover of the company EURONA WIRELESS TELECOM we observe a 

mean increase in the rate of consumption of stock in warehouses (average emptying of 

warehouses), namely 39.60, 37.12, and 66.24 in the years 2013, 2014 and 2015, as 

can be seen in the following chart:  



 

 

29 

 

Figure 10. Commodity Turnover evolution 

On the other hand we obtain the results of the average period of storage of the goods 

in the company. For this we inform the company the days that it takes to consume the 

average stock of goods in the warehouse, the time that elapses from the moment the 

goods are acquired until they leave the warehouse: 

𝑃𝑒𝑟𝑖𝑜𝑑 𝑀𝑒𝑑𝑖𝑢𝑚 𝑆𝑡𝑜𝑟𝑎𝑔𝑒 𝑀𝑒𝑟𝑐ℎ𝑎𝑛𝑑𝑖𝑠𝑒 =
365

𝐶𝑜𝑚𝑚𝑜𝑑𝑖𝑡𝑦 𝑇𝑢𝑟𝑛𝑜𝑣𝑒𝑟
 

 

Figure 11. Average storage period 

The results obtained and represented in the previous graph are respectively 9.22, 9.83 

and 5.51 days the warehouse is emptied in the years 2013, 2014 and 2015. A 

reduction of more than 50% of the year 2014 to 2015. This means that they are 

implementing measures to reduce the average period of economic maturation (period 

from the MP to the collection). 
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2.3.8. Average collection period for customers 

After the technical knowledge explained in the previous points of what is the rotation, 

we can find in the rotation of customers a continuous decrease since 2013 as can be 

seen in the following table: 

Activity Average balance Turnover 

Consumption of merchandise Stock of commodity Of commodity 

Sales Customers From customers 

Purchases Suppliers From providers 

 

Table 23. Activities and related balances in the operating cycle, customer turnover. 

𝐶𝑢𝑠𝑡𝑜𝑚𝑒𝑟 𝑇𝑢𝑟𝑛𝑜𝑣𝑒𝑟 =
𝑁𝑒𝑡 𝑇𝑢𝑟𝑛𝑜𝑣𝑒𝑟 𝐴𝑚𝑜𝑢𝑛𝑡 ∗ (1 + 𝑇𝐴𝑋)

𝐴𝑣𝑒𝑟𝑎𝑔𝑒 𝐶𝑢𝑠𝑡𝑜𝑚𝑒𝑟 𝐵𝑎𝑙𝑎𝑛𝑐𝑒
 

Taking into account the activity that EURONA WIRELESS dedicates the TAX of the 

product and services provided under Spanish law in the years of study 2012-2015 is 

21%. 

With the results obtained, in the last year of study (2015) the estimated customer 

turnover is 10.50, that is, clients pay their debt an average of 10.50 times a year, 

recognizing deterioration with respect to the exercises above. 

 

Figure 12. Customer turnover 
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On the other hand, observing the following graph using the indicated formula, the 

average collection period will represent in this case the number of days that it takes on 

average to charge the customers. In this case the results obtained in the attached 

graphic representation, in the year 2014-2015 a rise of -11.83% that is, in 2015 is 

charged every 34.77 days, while in 2014 was charged every 31.09 days. 

𝐴𝑣𝑒𝑟𝑎𝑔𝑒 𝐶𝑜𝑙𝑙𝑒𝑐𝑡𝑖𝑜𝑛 𝑃𝑒𝑟𝑖𝑜𝑑 =
365

𝐶𝑢𝑠𝑡𝑜𝑚𝑒𝑟 𝑇𝑢𝑟𝑛𝑜𝑣𝑒𝑟
 

 

 

Figure 13. Payment period evolution 

 

2.3.9. Average payment period to suppliers 

The average period of payment to suppliers includes the information of each few days 

of average the company is making the payments to its suppliers. Using the data 

provided by the annual accounts and using the vendor rotation formula described 

below, we obtain the results and then go deeper into the payment period: 

Activity Average balance Turnover 

Consumption of merchandise Stock of commodity Of commodity 

Sales Customers From customers 

Purchases Suppliers From providers 

 

Table 24. Activities and related balances in the operating cycle, customer turnover 
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𝑆𝑢𝑝𝑝𝑙𝑖𝑒𝑟𝑠 𝑇𝑢𝑟𝑛𝑜𝑣𝑒𝑟 =
𝑃𝑢𝑟𝑐ℎ𝑎𝑠𝑒𝑠 (1 + 𝑇𝐴𝑋)

𝐴𝑣𝑒𝑟𝑎𝑔𝑒 𝐵𝑎𝑙𝑎𝑛𝑐𝑒 𝑆𝑢𝑝𝑝𝑙𝑖𝑒𝑟𝑠
 

 

Figure 14. Suppliers turnover evolution 

It should be noted that on average, in 2013 and 2014, about 10 times a year, and this 

last period analyzed (2015) was 3.48 per year, a reduction of 64.88% from one year to 

the next. 

𝑀𝑒𝑑𝑖𝑢𝑚 𝑃𝑎𝑦𝑚𝑒𝑛𝑡 𝑃𝑒𝑟𝑖𝑜𝑑 𝑆𝑢𝑝𝑝𝑙𝑖𝑒𝑟𝑠 =
365

𝑆𝑢𝑝𝑝𝑙𝑖𝑒𝑟𝑠 𝑇𝑢𝑟𝑛𝑜𝑣𝑒𝑟
 

 

Figure 15. Average payment period to suppliers 
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MEMP 

Analyzing the average period of payment to suppliers we observe that the company 

has evolved until making payments to its suppliers every 104.77 days. 

At this point, it is necessary to differentiate between the duration of the cycle of 

operations Medium Economic Maturation Period (MEMP) and Medium Period of 

Financial Maturation (MPFM). The duration of the operating or operating cycle is 

described as the period of time that elapses from a liquid investment in the company's 

production to its recovery by charging to different customers. For this reason, we 

understand that the payment period of suppliers is different from that of collection. The 

average period of financial maturity is the time elapsed since the suppliers are paid 

until the customer is charged and will be dealt with at the next point. 

2.3.10. Average period of financial maturity 

After the academic and intuitive description of the definition of the Average Period of 

Financial Maturity, we deepen the results obtained in the company by supporting 

different authors. 

 

 

MPFM = 𝐴𝑣𝑒𝑟𝑎𝑔𝑒 𝑆𝑡𝑜𝑟𝑎𝑔𝑒 𝑃𝑒𝑟𝑖𝑜𝑑 + 𝐴𝑣𝑒𝑟𝑎𝑔𝑒 𝐶𝑜𝑙𝑙𝑒𝑐𝑡𝑖𝑜𝑛 𝑃𝑒𝑟𝑖𝑜𝑑 𝑓𝑜𝑟 𝐶𝑜𝑠𝑡𝑜𝑚𝑒𝑟𝑠

− 𝑃𝑟𝑜𝑣𝑖𝑑𝑒𝑟𝑠 𝑜𝑓 𝐴𝑣𝑒𝑟𝑎𝑔𝑒 𝑃𝑎𝑦𝑚𝑒𝑛𝑡 𝑃𝑒𝑟𝑖𝑜𝑑 

2013 

Stage Activity Amount Average balance Turnover PMM 

Warehouse 

Storage 

Cost of industrial 

sales 4.628.227,00 116.879,50 39,60 9,22 

Charge 

customers Sales 13.031.090,16 1.079.913,00 12,07 30,25 

Payment to 

suppliers Purchases 5.597.104,26 584.065,50 9,58 38,09 

 

Table 25. Summary of turnover ratios 2013 
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                           GRAPHIC REPRESENTATION EXPLOITATION CYCLE 2013 

9,22 30,25 

                                 38,09   

Figure 16. Operating cycle 2013 

 

With these data, the economic PMM is calculated by summing the subperiods of 

warehouse and sales: 

Economic PMM = 9.22 + 30.25 = 39.47 

In the financial sense, we consider the financing granted by the different providers: 

Financial PMM = 39.47-38.09 = 1.38 

This year the company has a value close to zero (1.38), that is, it is at the limit from 

which the company needs liquidity. It can be verified in the closing balance sheet in 

2014 that it increases the financial debt with credit institutions going from 1,364,774 € 

in 2013 to 1,556,217 € in 2014. 

2014 

Stage Activity Amount Average balance Turnover PMM 

Warehouse 

Storage 

Cost of industrial 

sales 
5.781.672,00 155.770,00 37,12 9,83 

Charge 

customers Sales 
15.678.858,14 1.335.616,00 11,74 31,09 

Payment to 

suppliers Purchases 
7.092.988,54 715.910,00 9,91 36,84 

 

Table 26. Summary of turnover ratios 2014 
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GRAPHIC REPRESENTATION EXPLOITATION CYCLE 2014 

9,83 31,09 

                       36,84   

Figure 17. Operating cycle 2014 

 

With these data, the economic PMM is calculated by summing the subperiods of 

warehouse and sales: 

Economic PMM = 9.83 + 31.09 = 40.92 

In the financial sense, we consider the financing granted by the different providers: 

Financial PMM = 40.92-36.84 = 4.08 

This year the company repeats the situation of the previous year, that is, it is at the limit 

from which the company needs liquidity. It can be verified in the closing balance sheet 

in the year 2015 that increases the financial debt with credit institutions increasing from 

1,556,217 € in 2014 to 2,597,385 € in 2015 (66,90%). 

2015 

Stage Activity Amount Average balance Turnover PMM 

Warehouse 

Storage 

Cost of industrial 

sales 8.315.094,00 125.522,50 66,24 5,51 

Charge 

customers Sales 26.283.676,87 2.504.015,50 10,50 34,77 

Payment to 

suppliers Purchases 9.890.899,37 2.839.060,00 3,48 104,77 

 

Table 27. Summary of turnover ratios 2015 

GRAPHIC REPRESENTATION EXPLOITATION CYCLE 2015 

5,51 34,77 

    104,77   

Figure 18. Operating cycle 2015 
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With these data, the economic PMM is calculated by summing the subperiods of 

warehouse and sales: 

Economical PMM = 5.51 + 34.77 = 40.28 

In the financial sense, we consider the financing granted by the different providers: 

Financial PMM = 40.28-104.77 = (-64.49) 

This year the company gives a 360 ° turnaround changing the situation of previous 

years, that is to say, it is in a comfortable situation of liquidity since the payments made 

to the different suppliers with a temporality very after the collection to their clients. 

2.4. Business Evolution 

Summarizing the evolution of the business and taking into account only the results of 

the exercise could be described as chaotic or disastrous management. As in the 

exercises studied, no positive results were recorded. In 2015, losses of -10,422,182 € 

were recorded, a 722% increase in losses compared to the previous year. 

 

Table 28. Profit / loss for the periods 

 

 

Figure 19. Profit / loss for the period evolution 
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First, taking into account the results of the profit and loss account, analyzing the result 

of the operation in the amount of -5,388,910 €, it is striking the rise in the turnover. 

There is a 67.64% growth in the period 2014 to 2015, especially due to the evolution in 

satellite activities, Wifi-Hotspot, 4G. Apart from this, the national geographic market is 

increasing, benefiting from the disappearance of market operators and its innovation in 

producer, and maintaining the quality of services. As can be seen in the following table: 

 

Table 29. Evolution of turnover by activity and geographic market 

Subsequently, although it is a company where the importance of its revenues can be 

considered high, there is a provisioning expenses that represent 38.3% in relation to 

the turnover. External expenses are recorded as 29.5%, doubling the figure for the 

previous year, as can be seen in the table of the study of the profit and loss account. 

Personnel expenses represent 22.9%. What is more significant and curious is the 

increase in salaries and wages increasing by 101.63% in the course of 2014 to 2015. 

This can be exploited in two ways: by the increase in personnel or by the increase of 

salaries and remuneration of the senior management body. Those who want to take 

advantage of their situation before the imminent possibility of bankruptcy. 

 

 

 

Table 30. Evolution of salaries and wages in EURONA WIRELESS TELECOM S.A.  
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The other part of the profit and loss account refers to the financial result with an 

amount of € -5,142,627. With a first vision, the result is already negative, since the 

financial income is already inferior to the financial expenses. But above 89% of these 

negative results is mainly due to the deterioration and results of disposals of financial 

instruments 

 

 

 

 

 

 

Table 31. Evolution results from operating activities 

2.5. Analysis of rentability 

2.5.1. ROA 

The ROA (Return On Assets) or ROI (Return On Investment) is an indicator related to 

the profitability of the assets, or economic profitability. It is the connection between the 

profit achieved during the year and the total assets. 

𝑅𝑂𝐴 =
𝑃𝑟𝑜𝑓𝑖𝑡 / 𝐿𝑜𝑠𝑠 𝑓𝑜𝑟 𝑡ℎ𝑒 𝑃𝑒𝑟𝑖𝑜𝑑 + (𝐹𝑖𝑛𝑎𝑛𝑐𝑖𝑎𝑙 𝐸𝑥𝑝𝑒𝑛𝑠𝑒𝑠 ∗ (1 − 𝑇𝐴𝑋))

𝐴𝑣𝑒𝑟𝑎𝑔𝑒 𝐴𝑠𝑠𝑒𝑡
 

This ratio is characterized by measuring the ability of a company to generate income. 

The development of the same will depend on the margin of sales, the rotation of assets 

and the relationship between both concepts. 

𝑀𝑎𝑟𝑔𝑖𝑛 =
𝑃𝑟𝑜𝑓𝑖𝑡 / 𝐿𝑜𝑠𝑠 𝑓𝑜𝑟 𝑡ℎ𝑒 𝑃𝑒𝑟𝑖𝑜𝑑 + (𝐹𝑖𝑛𝑎𝑛𝑐𝑖𝑎𝑙 𝐸𝑥𝑝𝑒𝑛𝑠𝑒𝑠 ∗ (1 − 𝑇𝐴𝑋))

𝑂𝑝𝑒𝑟𝑎𝑡𝑖𝑛𝑔 𝐼𝑛𝑐𝑜𝑚𝑒
 

 

𝑇𝑢𝑟𝑛𝑜𝑣𝑒𝑟 =
𝑂𝑝𝑒𝑟𝑎𝑡𝑖𝑛𝑔 𝐼𝑛𝑐𝑜𝑚𝑒

𝐴𝑣𝑒𝑟𝑎𝑔𝑒 𝐴𝑠𝑠𝑒𝑡
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The profitability of the assets of EURONA WIRELESS TELECOM SA recorded a 

significant deterioration during the period analyzed, changing from -5.71% in 2013 to    

-15.45% in 2015 (with an increase to -2.31% in 2014). This result should be treated as 

a negative aspect. It should be noted that the fall in ROA is 13.14 points during the 

years 2014 and 2015. The reason for this decline is the reduction in the margin concept 

(despite the small increase in the rotation) from -0.08 to -0.44. Analyzing numerically 

the company according to its mix of complementary margin and rotation, the firm would 

be placed as an inefficient company that performs its activity in a very competitive 

sector. The margin significantly shows the income situation of its products. These do 

not benefit, since for every € 100 invested the company loses € 44. 

 

 

 

Figure 20. ROA evolution 
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ROA 2013 2014 2015 

Net profit -1.465.962,10 -1.011.342,66 -9.867.254,23 

Average 

Asset 25.671.029,00 43.772.971,50 63.869.764,00 

Ratio -5,71% -2,31% -15,45% 

 

Table 32. First ROA method 

 

ROA 2013 2014 2015 

Margin -0,136 -0,08 -0,44 

Turnover 0,421 0,30 0,35 

Ratio -0,0571 -0,0231 -0,1545 

 

Table 33. Second ROA method  

 

From the beginning of the study, the ROA result would be negative. This appreciation 

is given by the profit and loss account, as the result for the year included negative (lost) 

results. For this reason, it is vital to analyze the results of the operation and the 

financial result (without taking into account interest expenses). 

The result of the operation has suffered a considerable decline from -1,147,587 to        

-5,388,910 euros in 2015, despite the significant increase in turnover, the increase in 

supplies, amortizations and foreign services outnumber this growth. 

On the other hand, the financial result also shows a collapse since 2013 with a figure of 

153,560 to -5,142,627 euros in 2015. The company can analyze, thanks to the balance 

sheet, an important portfolio of financial investments (the majority in companies of the 

group) for a total value of 14,791,747 euros. 

These investments have reported a low income of 244,336 euros, while these are 

causing losses and impairments of -4,589,758 euros. 
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In this way it can be corroborated that the decrease of the ROA in EURONA 

WIRELESS TELECOM SA was the result of the connection of two excessive 

circumstances: a colossal fall in the operating result and the financial result. 

2.5.2. ROE 

The final, or shareholder, return on equity (ROE) is the performance from the owners' 

point of view, ie the profitability or the ability of the company to reward the shareholders 

and investors of the company, in this study of analysis in the case of EURONA 

WIRELESS TELECOM SA. 

To see the analysis more clearly, the ROE is divided as follows: 

 

Table 34. ROE description 

 

After compiling the set of different balance sheets of the years studied, we obtain the 

following results based on the schematization of the previous table: 

 

𝑅𝑂𝐸 

 
𝑃𝑅𝑂𝐹𝐼𝑇/𝐿𝑂𝑆𝑆

𝐴𝑉𝐸𝑅𝐴𝐺𝐸  𝑁𝐸𝑇 𝐸𝑄𝑈𝐼𝑇𝑌
 

 

𝑅𝑂𝐴 

 
𝑃𝑅𝑂𝐹𝐼𝑇/𝐿𝑂𝑆𝑆 + 𝐹𝐸 ∗ (1 − 𝑇𝐴𝑋)

𝐴𝑉𝐸𝑅𝐴𝐺𝐸 𝐴𝑆𝑆𝐸𝑇
⬚

 

𝑀𝐴𝑅𝐺𝐼𝑁 

 
𝑃/𝐿 + 𝐹𝐸 ∗ (1 − 𝑇𝐴𝑋)

𝑂𝑃𝐸𝑅𝐴𝑇𝐼𝑁𝐺 𝐼𝑁𝐶𝑂𝑀𝐸
 

𝑇𝑈𝑅𝑁𝑂𝑉𝐸𝑅 

 
𝑂𝑃𝐸𝑅𝐴𝑇𝐼𝑁𝐺 𝐼𝑁𝐶𝑂𝑀𝐸

𝐴𝑉𝐸𝑅𝐴𝐺𝐸 𝐴𝑆𝑆𝐸𝑇
 

LEVERAGE OR FINANCIAL DEBT 

DEGREE OF DEBT 

 
AVERAGE LIABILITY

 AVERAGE NET 𝐸𝑄𝑈𝐼𝑇𝑌
 

DEBT MARGIN 

 

𝑅𝑂𝐴 − 𝐹𝐶 

𝐶𝐹 =
𝐹𝐸 ∗ (1 − 𝑇𝐴𝑋)

AVERAGE LIABILITY
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ROE 2013 2014 2015 

FINANCIAL PROFIT = ROE -12,97% -4,16% -26,90% 

EFFECTIVE COST OF TOTAL DEBT = i 1,73% 1,93% 2,21% 

ECONOMIC MARGIN FIN. OR FINANCIAL COST = ROA-i -7,44% -4,24% -17,66% 

DEGREE OF LEVERAGE OR DEBT 97,52% 43,67% 64,88% 

FINANCIAL LEVERAGE -7,26% -1,85% -11,46% 

ROE CHECK = ROA + FINANCIAL LEVERAGE -12,97% -4,16% -26,90% 

Table 35. ROE evolution 

 

The ROE, based on a negative ROA, financial profitability is irremediably negative. In 

this sense, it has suffered a fall of 22.74 points between 2014 and 2015; this negative 

result is due to the fall in ROA and increase in the financial cost of debt, thus causing a 

decrease in the economic margin. All this led to a decrease of 9.61 points in financial 

leverage to reach -11.46%, directly affecting financial profitability. 

 

Figure 21. ROE evolution 
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Figure 22. ROE evolution BIS 

 

After the results obtained, the percentage of recovery by the investor or owners is 

negative during the last years, that is to say, they are suffering losses of value the 

shareholdings of the shareholders or investments caused. 

Investors have two options: compare the results with other similar companies and 

invest in those that offer better opportunities, or wait for the company's situation of a 

360º turn and begin to reap profits in the coming years. 

2.5.3. Business comparison 

In this section, the ROA, ROE and its members will be briefly compared in the different 

companies of the same sector of activity listed in Table 1. 
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Figure 23. ROA evolution and comparison 

 

As can be seen in the table above the EURONA WIRELESS TELECOM ROA is much 

lower than its nearest competitors with -15.45%. On the contrary, the company with the 

highest return per asset is DEIMOS SPACE with 178.36%. Unfortunately for EURONA 

the losses in the result of the exercise mean that things are not necessarily going well 

because for every euro invested EURONA loses 0.15 euros and DEIMOS earns 1.78 

euros. 
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Figure 24. Margin evolution and comparison 

By decomposing the ROA and comparing it with the closest similar companies in the 

same business sector, it can be seen in the margin that the company EURONA 

WIRELESS TELECOM is the worst-situated company with -44.36%. Say, for each 

monetary unit of sales we lose 44 cents. On the contrary the best located and that is 

having better results is DEIMOS SPACE. 
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Figure 25. Turnover evolution and comparison 

 

Taking into account the comparison of rotations with other companies with similar 

characteristics, the company EURONA is at the same level as information technologies 

with a 0.35. This means that a sale for 2015 equals 0.35 times the value of the asset. 

On the other hand we find again DEIMOS SPACE with spectacular numbers of 5.95 in 

rotation, again meaning that sales are equivalent to selling 5.95 times the asset. 
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Figure 26. ROE evolution and comparison 

However, by comparing the ROE with the other companies, it is understood that 

shareholder profitability has a downward trend, moreover, EURONA WIRELESS 

TELECOM is being the only one of the seven selected companies that provides losses 

to the value of the shares -26, 90%. On the other hand the company ZENER ALFA is 

also having a decrease of profitability for the shareholders compared to the previous 

year, but still obtain profits. The company with the highest profitability for the investor at 

the moment is ZENER ALFA with 77.56%. 
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Figure 27. FL evolution and comparison 

 

To conclude and to see more clearly the result of the ROE we analyze the financial 

leverage. The company DEIMOS is achieving a higher return on its assets than the 

interest rate it pays for the loans requested from third parties. In the case of EURONA 

WIRELESS TELECOM it is understood that the borrowing is unproductive, the return 

on assets is below the rate of borrowing. 
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3. CONCLUSIONS 

The company EURONA WIRELESS TELECOM S.A., is a company that has a clear 

business idea, that is, it offers its products to a specific type of customers. It takes into 

account both the technological and economic risks that can be incurred when carrying 

out the business activity. 

At the moment it is in a process of growth in the telecommunications sector, besides 

also presenting / displaying growth in the scope of the national and local companies. 

A large part of its money capital allocates it to long-term loans in group companies. And 

it has a high treasury, since it may try to improve the results of the ratios for investors. 

However, despite having numerous capital increases, it does not manage to register 

any kind of benefit; in fact, they suffer gradually an increase of losses every year. 

Making an exhaustive study, the increase of long-term debt is noticed with the creation 

of private debt obligations of € 15,000,000 with a 5-year maturity and a 6.5% interest 

rate. In this increase of debts also appear creditors and suppliers from the realization of 

the activity of the company. 

Taking into account the working capital, it could be said that the company has a 

standard situation in its development. Taking into account its liquidity index can be 

described as ideal. On the other hand, analyzing the debt ratio, a loss of financial 

autonomy is valued. So it resorts - and it is understood that it will resort in the coming 

years - to external financing. The short-term debt ratio, however, shows favorable 

results in numerical areas. But, looking closely, it is seen how the losses of the result of 

the exercise can have negative consequences, since if they continued increasing could 

cause problems in the return of financial credits. The long-term debt ratio shows a 

disproportionate long-term financing structure. So this negatively affects the economic-

financial structure of the company. 

In the study of rotations this company increases the emptying of their warehouses 

throughout the year and with them a reduction in the period of storage of the goods is 

achieved. This is reflected in an increase in sales as can be seen in the turnover in the 

2015 income statement. The average financial maturity period shows that the company 

has fewer payments to suppliers and in later periods. All this leads to a positive 

improvement. 
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This company suffers from a poor performance in the activity, resulting to multiple 

losses. Although it presents an increase of sales, in line of business 4g does not obtain 

a sufficient growth. In the same way, there are personnel costs, external expenses and 

high supplies. 

However, a negative financial result, exactly € -5,142,627, is the main cause of which is 

the deterioration and result in disposals of financial instruments, ie the investments 

made by the company have not been successful. The profitability of assets is negative, 

the sector is very competitive and for every € 100 invested you lose € 44. It is also 

noted that financial investments in companies of the group are high, with little income. 

The poor results obtained in the profitability of the investor could cause the consequent 

sale of shares before the possible state bankruptcy and thus to avoid the increase of 

losses by the value in its participations. 

At a glance we have been able to compare and compare that EURONA WIRELESS 

TELECOM SA is one step behind its most direct competitors. Possibly your 

competitors are going through a more favorable situation due to the right decisions that 

are being taken at the organizational level. 
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5. APPENDIX 
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